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THE NEXT LEVEL

DISC has experienced a
remarkable first quarter this
year, with three strategic
partnerships underway that
have the potential to take our
company to the next level.

First, we have been working
with 4D Global Partners
(4DGP), a company that
licenses the “For Dummies”
brand from Wiley Publishing.
Through this partnership we
will be re-branding our
RestoreRex™  backup product
as a “For Dummies” product.

After exhibiting alongside
4DGP at CES 2008 in
January, we began the process
of planning the product launch
and drafting a marketing and
service agreement.  A trip to
4DGP’s  headquarters  in  mid-
March ended successfully with
the agreement officially signed
and launch plans underway.
Under the agreement, 4DGP
will provide marketing and
distribution services for the
product while DISC will
manage sales and support
services.  We are extremely
excited about the team that
has been established from
DISC, 4DGP and Wiley
Publishing.

DISC’s remote backup
product was chosen because of
the professional qualities that

distinguish our product from
others on the market.  These
distinguishing factors include:

Our service that supports
our product

Live customer support
and live product
consultants

The security & redundancies
of our data center
The robust features of our
product that support a
variety of systems and
applications
The  elements of our
solution that help clients
meet compliance laws and
regulations

This is a phenomenal
opportunity to benefit from
an established and reputable
brand that has achieved
s izeable  market  share
worldwide.  The savings in
marketing dollars alone is
significant, not to mention
the time that it would take
to build an equivalent brand.

As most people know, there
are m il l ions of  “For
Dummies” book readers
across the globe. We expect
that this warm market of
existing customers is in
need of reliable data storage.
With  a quality product and a
reputable  name  behind  it,  we
expect the “For Dummies”
remote backup product to do
very well.

Newsletter Date:  March 2008

from our merger of DISC
Colorado into the trading
company of DISC Delaware.
At that time, all DISC
Colorado shares issued before
March 31, 2007, excluding
shares of officers and
directors, will become eligible
to have the restriction
removed  under  the  rules  and
guidelines of Rule 144.
Shareholders who were
issued shares after March
31, 2007 can follow the
same process beginning
one  year  from  the  date  of
purchase.   For  more
information  on  Rule  144,
here is one helpful website:
http://www.sec.gov/investor
/pubs/rule144.htm
We recommend that you
consult your broker or
attorney.

Additionally, we have
engaged the auditing firm
of  De  Joya  Griffith  and
Company, LLC to audit our
financial statements.  Once
we are a fully reporting
company, we will be eligible
to move to the OTC and new
SEC rules will reduce the
time for lifting a legend to six
months.

Moving to the OTC and
becoming a fully reporting
company is part of the next
step of going to a major
exchange.

Next, we have strengthened
our relationship with DGF
MedServ,  Inc.,  a  medical
billing company that became
a  reseller  of  our  products  in
November. DISC and DGF
MedServ recently announced
that we have taken ownership
positions in each other’s
co m pa ny .  W e  a r e  a l so
rapidly moving forwa rd
together with a marketing
program for our encryption
product.

Finally, we are pleased
to report exciting news
regarding  our  Magic  Key-
Ring™ encryption product.
In December we signed an
agreement with the Mayor’s
Development Center of the
League of Municipalities of
the Philippines outlining a
trial of Magic KeyRing™ and
other DISC services. The trial
is  for  no  less  than  100  users
for 60 days. With the success
of this trial, the potential will
become  much  greater,  with
over 100,000 possible users
within other governmental
departments.

Milestones
DISC has two distinctive
company anniversaries that
are upon us.  The end of this
month marks three years for
DISC’s emergence from
our acquisition of FLI
Technologies from Fetter
Logic.  It also marks one year
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PRESS  RELEASE—
DISC ENTERS INTO  MEMORANDUM OF  UNDERSTANDING WITH

MDC IN  PHILIPPINES FOR  TRIAL OF  ENCRYPTION  PRODUCT

Westminster, CO, January 10,
2008—Digital Info Security
Company (OTC Pink Sheets:
DGIF) is pleased to announce
that, through its Singapore
subsidiary, it entered into
a  M e m o r a n d u m  o f
Understanding with the
Mayor’s Development Center,
Inc., the premier training and
development arm of the

League of Municipalities of
the Philippines, on December
13, 2007.

T he  M e m o r a n d u m  o f
Understanding covers a trial
period of 60 days for not less
than  100  trial  users  of  DISC’s
Magic KeyRing™ encryption
solution and other services
provided by DISC.

During the 60-day trial
period, both parties will
enter into good faith
discussions with the end
view of finalizing an
agreement between them,
setting forth the detailed
te rms  and  cond it ions
mutually acceptable between
the parties upon which the
Magic KeyRing™ encryption

solution shall be deployed
and maintained.

DISC  secured  office  space  in
Singapore for its Asia-Pacific
headquarters in June of last
year.   The  office  will  provide
a full range of IT services
supported by a secure Data
Center.*

DISC is exhibiting with
4D  Gl o ba l  P ar tn er s ,
which distributes consumer
electronics products under
the world renowned "For
Dummies" brand . 4D
Global Partners collaborates
with suppliers, importers,
manufacturers and consumer
electronics firms by licensing
the “For Dummies” brand to

Westminster, CO, January 9,
2008—Digital Info Security
Company (OTC Pink Sheets:
D GI F)  i s  p l ea sed  to
announce its presence as an
exhibi tor a t the 2008
Internat iona l  Consumer
Electronics Show (CES®), the
world’s largest consumer
technology tradeshow.   The
tradeshow began Monday and

wil l  con tinue th rough
Thursday in Las Vegas, NV.

DISC is demonstrating its
RestoreRex™ remote backup
product at the tradeshow.
RestoreRex™ automatically
backs  up  data  such  as  music,
video, image, text and
database files on a PC or
server to a secure Data Center.

 increase sales of CE products.

The DISC exhibit is located in
the  North  Hall  of  the  Las
Vegas Convention Center in
booth 5335.  DISC is proud to
be coupled with the successful
4D Global Partners group,
and as expected, the response
has been laudable.*

PRESS  RELEASE—
DISC EXHIBITING AT  2008 INTERNATIONAL  CES IN  LAS  VEGAS

*Complete versions of the above press releases, as well as recent releases, can be found at http://www.disecurityco.com/News&Press.shtml
SAFE HARBOR STATEMENT: This press release contains forward-looking statements within the meaning of the Private Securities Litigation Reform Act of 1995.  Terminology
such as “anticipate,” “believe,” “estimate,” “may,” “intend,” “expect,” and similar expressions identify such forward-looking statements.    Actual results, performance or
achievements could differ materially from those contemplated, expressed or implied by the forward-looking statements contained herein.  These forward-looking statements are
based largely on the expectations of the Company and are subject to a number of risks and uncertainties.  These include, but are not limited to, risks and uncertainties associated
with: the impact of economic, competitive and other factors affecting the Company and its operations, markets, product, and distributor performance, the impact on the national
and local economies resulting from terrorist actions, and U.S. actions subsequently, and other factors detailed in reports filed by the Company.

PRESS  RELEASE—
DISC S IGNS  LETTER OF  INTENT WITH  4DGP—DISC’S  REMO TE

BACKUP TO BE  MARKETED  UNDER  “FOR  DUMMIES®” BRAND

retrieved  24/7  from  any
location with an internet
connection.  The solution is
geared towards small to mid-
sized businesses and offers
professional IT support and
world-class data center
reliability.

4D Global Partners sells and
markets consumer electronics
products under the world

Westminster, CO, February 14,
2008—Digital Info Security
Company (OTC Pink Sheets:
DGIF) is pleased to announce
continued progress with 4D
Global Partners in distributing
its professional remote backup
product under the “For
Dummies®” brand.

Since exhibiting together at the
CES in January, DISC and

4DGP have moved forward in
their relationship by signing a
Letter of Intent. DISC has
paid advanced royalties (in
escrow) to commence the joint
marketing effort.

DISC’s professional online
backup manager automatically
backs  up  data  on  a  PC  or
server to a secure Data
Center.   Files  can  be  easily

renowned "For Dummies®"
brand.  Under its agreement
with Wiley Publishing, 4DGP
holds  a  license  for  the  use  of
the “…For Dummies®” logo,
icons, characters, style,
design, trade names, and
proprietary structure and
format for data storage
products and solutions.*

http://www.disecurityco.com/News
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automatic nature of the
solution  makes  it  an  easy-to-
use, low maintenance tool for
businesses that must meet
regulatory data storage
compliance requirements.

Security – DISC’s Professional
Remote Backup uses the latest
in security procedures and
encryption processes to ensure
the security and integrity of
your data.

State-of-the-art data center –
DISC’s world-class data
center enhances the security
of your data storage; you
can rest assured that your
critical information is stored
safely at an off-site location
featuring the latest technical
infrastructure, security features
and redundancies. DISC
specializes in providing
automated services and
implements industry best
practices  to  safeguard  your
data.

DISC PROFESSIONAL R EMOTE  DATA BACKUP  MANAGER:
THE INTELLIGENT  ONLINE  BACKUP  CHOICE FOR  BUSINESSES

Businesses of all types and
sizes are seeking an efficient
way to manage the ever-
increasing government and
industry regulations for data
storage.  There are many
companies offering remote
backup services, but not all
solutions on the market are
suitable for the business user.

When considering an online or
remote backup service, it’s
important to choose the
provider that offers features
that are essential to small and
medium-sized businesses
today. Not only do businesses
need to manage their own
data, but they are also often
responsible for their clients’
data, which makes it critical
that they select a professional
solution.

DISC is dedicated to providing
a professional-class remote
backup service that exceeds the
needs of small and medium-
sized  businesses.  The
following features set DISC
apart from the competition:

Regulatory Compliance –
DISC’s Professional Remote
Backup is compliant with
provisions of HIPAA, the
Sarbanes-Oxley Act and the
Gramm-Leach-Bliley Act.  The

Service  and  Support – Our
support  staff  is  available  to
assist you and to meet special
needs.  If you have a large
amount of data, we can help
you with alternative methods
of performing your initial
backup, such as mailing out a
hard  drive  so  that  you  can
perform your initial backup
to  a  local  drive.   We  also
offer an Express Restore
service, in which we will
overnight your data to you for
quick recovery.

Remote Data Backup
Manager – Client Features –

Automatically backs up
your data on a monthly,
weekly, or daily basis,
without tapes or CDs
Restores your critical
information after a
catastrophic failure
Sends an email report
letting  you  know  your
backup was successful
Data is always instantly
available online 24/7

Professional Remote
Backup supports most
c u r r en t  o p e ra t i ng
systems and platforms
including Windows,
Linux, Mac, NetWare,
a n d  U N I X ,  a n d
also supports popular
database applications,
including:

Microsoft Windows
Microsoft Exchange
Microsoft SQL
Server
Lotus Domino/
Notes
Oracle Database
My SQL Database

Protecting your critical
business data has never been
as  easy  and  secure;  and  to
prove it, DISC is offering a
60-day free trial.

DISC Professional Remote
Backup is the secure,
affordable, intelligent choice
for professional offsite
backup.

PRE SS  RELEASE—D IGITAL  INFO  SECURITY  COMPANY AND

DGF MEDSERV  TAKE  OWNERSHIP  POSITIONS IN  EACH  OTHER

clients worldwide, while
equipping DGF MedServ
with an expanded product
offering  for  its  customers  and
the opportunity to leverage
DISC's Singapore facility.

With an established network
and client base of hospitals,
clinics and other health
care entities, DGF MedServ

Westminster, CO, February 26,
2008—Digital Info Security
Company (OTC Pink Sheets:
DGIF) is pleased to announce
further advancement in its
part nershi p wi th DGF
MedServ, Inc.  The two
companies have agreed to take
ownership positions in each
other’s company and are
rapidly   moving    forward    in

 their marketing plans.

DGF MedServ and Digital
Info Security Company
(DISC) began a strategic
partnership in October 2007
when DGF MedServ became
a reseller of DISC’s IT
solutions to serve the medical
industry.  The relationship
permits DISC to service

provides  an excel lent
opportunity for increased
sales of DISC’s HIPAA
compliant Magic KeyRing
Security System™ encryption
product,  secure  email  and
data backup services, and full
line of IT solutions.*(Page 2)
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PARTNER  SPOTLIGHT—CEP ADVANTAGE
Over  the  past  couple  of  years
DISC  has  formed  a  number
of  valuable  relationships  by
establishing referral partners
and resellers.  Referral partners
refer clients to DISC and
DISC services the clients,
while resellers sell DISC
products to their own client
base. Joining forces with
other successful business
professionals is an important
part of our sales strategy and
integral to the growth of our
business.

These relationships are
mutually beneficial to both
DISC and the partner. DISC’s
solutions and data center
often complement the services
of IT consultants and IT
professionals, allowing them
to expand their product
offering, while IT consultants
often introduce DISC to new

markets and contacts.

In  this  edition,  we  are
spotlighting one of our valued
partners, CEP Advantage,
and Brenda Shaffstall,
Executive Project Manager at
CEP.

CEP Advantage specializes
in delivering smart, value
added websites to financial
services professionals. CEP
creates an online presence
that establishes a brand and
brings in new business for
financial advisors. CEP has
the expertise to get a site
noticed  by  searchers  and  to
help grow business.

C E P  re co g n iz ed  t h e
opportunity to further serve
its clients by teaming up with
DISC in order to offer Email

Archiving and Compliance
solutions alongside its web
services.      Because  the
financial services industry is
heavily regulated, email
compliance  is  a  top  concern
and compliance solutions are
in demand.  CEP clients are
now able to benefit from
product packages that can
meet  a  variety  of  their  IT
needs, from first-rate web
design to compliance tools.

CEP has set the standard for

To receive our newsletter electronically,
contact us at news@disecurityco.com with

your name, e-mail address and request.

the caliber of company with
which we prefer to partner.
The DISC team has enjoyed
working closely with Brenda,
who has promoted DISC to
many professionals in the
financial services industry.
We look forward to continuing
our shared success with
Brenda and CEP.

More information on CEP
Advantage can be found at
www.cepadvantage.com or by
calling 866-554-8542.
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