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REALIZED AND 

PLANNED GROWTH 
 

As we move through the 

third quarter, we’re happy to    

report healthy sales growth 

over the first half of the    

year. Our efforts in 2006 to 

build a solid foundation by 

focusing on upgrading our 

equipment and systems and 

enhancing and improving 

our software programs paid 

off by setting us up for 

growth in 2007.  From the 

first quarter to the second 

quarter we experienced over 

65 percent growth in sales. 
 

With the purchase of Policy-

Bridge software, the addition 

of two new servers that       

will increase our capacity,   

and increased interest in      

our Data Center, we are     

expecting comparable strong 

growth in the third and 

fourth quarters. Additionally, 

we are excited to be in the 

process of establishing a  

presence in the Asia-Pacific 

region, which you’ll read 

more about throughout the 

newsletter.  This exciting 

development, along with the 

implementation of our    

marketing plan and several 

opportunities that we have 

on the horizon, put us on 

track to continue growing 

throughout 2007.   

Long-term Success 

In addition to concentrating 

on immediate sales, we  

know that it is important     

to spend time and effort     

building long-term relation-

ships with clients and poten-

tial clients.  Our Sales Team 

has therefore dedicated time 

to networking at various 

events across the country and 

to maintaining relationships 

with existing contacts.    
 

One way that we build      

mutually beneficial long-term 

relationships is by executing 

referral partner agreements 

with other companies.  This 

agreement is an incentive    

for a company to send      

business our way because 

that company benefits by 

receiving revenue of their 

own.  These agreements also 

represent opportunities for 

future sales. While the 

month that the agreement is 

signed there may be no new 

revenue to report, six months 

down the road it is likely that 

several new contracts have 

been added because of the 

agreement.   
 

Another focus of our Sales 

Team this year is networking 

within the industries that we 

serve.  Our Sales Reps have 

established many contacts at 

conferences that they have 
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and recognize the DGIF 

logo on the marquis.      

During the conference, the 

client sits in on a keynote 

product presentation that is 

given by DGIF.  The client 

then decides to visit our 

booth because credibility 

has been established.   
 

We are driven to go above 

and beyond by focusing on 

establishing lasting relation-

ships and brand awareness 

in order to achieve long-

term sales success.  We 

know that these efforts are 

worthwhile, benefit both    

us and the customer, and  

contribute to our growth. 
 

DGIF Goes International 

As we’ve been gaining     

momentum by increasing 

sales nationally, we have  

also been working to      

build relationships and to 

promote our products in the           

international market.  To 

read more about these    

efforts, please see page 3. 

attended this year and    

continually spend time    

following up with their   

contacts to see how we are 

able to serve their needs. 

When the time is right, the 

deal is made. Our Sales 

Representatives focus on 

providing excellent service 

so that their clients will 

want to refer business to us 

or become referral partners.  

We have already seen these 

efforts pay off from the    

last quarter with new      

contracts and referral     

partner agreements. 
 

In addition to networking 

and f inding  re ferral        

partners, we also believe 

that good marketing       

contributes to relationship 

building and sales success. 

Building brand awareness is 

a process that takes time.     

People do not recognize a 

name, product or logo 

unless they have had      

exposure to it on multiple 

occasions.  For example, a 

potential client may see a 

postcard with the DGIF 

logo but may not take    

action to find out more   

information.  The next time 

the person receives a     

postcard, he or she may 

take a look at DGIF’s web 

site.  Soon after, the client 

may attend a tradeshow  

  www.disecurityco.com            www.restorerex.com 

  Phone: 866-841-5970            11030 Circle Point Road, Suite 100      

  Local: 303-865-8300            Westminster, CO 80020 

The DGIF Asia-Pacific headquarters 

occupies the third floor of the UOB 

building in Singapore with 1980 sq. 

ft. of office and Data Center space. 
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PRESS  RELEASE— 

DGIF CHOSEN  TO  PRESENT  AT  AICPA TECH+ CONFERENCE  
Westminster, CO, June 5, 
2007—Digital Info Security 

Company (DGIF), a world-
class application service pro-
vider, announced today that 

it has been chosen as one of a 
select few companies to speak 

at the Technology Vendor 
Showcase at the 2007 AICPA 

TECH+ Conference June 11, 
2007 in Las Vegas, NV.  The 
conference is an annual forum 

for discussing technology trends 
and best business practices.   

DGIF is excited to present    
an educational session on tech-

nology solutions that benefit 
CPAs, IT consultants and 
other business professionals. 

DG IF  w i l l  h i g h l i g h t               
its RestoreRex™ remote 

backup solution and its Email 
Archiving & Compliance   

so lu t ion ,  which  were         
developed as tools to help 
businesses meet industry   

compliance standards and to 
improve business continuity.* 

PRESS  RELEASE— 

DGIF TO  BE  FEATURED  ON  “BUSINESS  & BEYOND” TV PROGRAM  
Using a remote solution     
such as RestoreRex™ ensures 

protection of information, 
unlike unreliable CD or tape 
backups that can be lost,   

corrupted, or destroyed along 
with computers and other 
hardware in a disaster area.  

Threats from unpredictable 
events such as fire, floods, 

natural disasters, theft,       
vandalism and terrorism are 
minimized by using a remote 

backup solution because client 
data is stored at an offsite 
location.* 

RestoreRex™ protects against 
business failure in the form of 

loss of critical information and 
productivity when servers or 

PCs crash in events such as 
natural disasters or power 
losses.   
 

With RestoreRex™, informa-
tion is updated according to 

each business’ customized, 
scheduled backup, and reports 
are automatically emailed with 

each backup. Retrievable from 
any place with Internet      
connection, information can 

be restored at any time from 
the remote Data Center.     

Westminster, CO, June 11, 
2007—Digital Info Security 

C o m p a n y  ( D G I F )            
announced today that it has 

been selected to appear on 
“Business & Beyond,” an 
innovative, educational     

television series geared     
towards business executives.  
DGIF will be featured in a 

segment on “Rising Stars in 
Preparing a Company for       

a Natural Disaster with     
Remote IT Locations.” 
 

The “Business & Beyond” 

program will air nationally 
on Fox News in addition to 

airing in top regional markets 
across the country.  Filming for 

the segment will take place      
on site at DGIF’s location in 

Westminster, CO, and will    
feature DGIF’s state-of-the-art 
Data Center and office        

complex.  James Clark, DGIF’s 
Chairman & CEO, will be     
featured as a spokesperson and 

industry expert in the segment. 
 

DGIF was chosen for the    

segment on natural disaster 
prepara t ion  because  o f             
its world-class IT solutions, 

specifically its RestoreRex™ 
remote backup solution.      

that would otherwise require 
unnecessary time, money, and 

stress.   
 

In order to prevent theft         

of private data, DGIF        
offers its Magic KeyRing   

Security System™, which 
automatically and transpar-
ently encrypts e-mail contents 

and attachments.  Litigation     
involving harassment issues 

may be avoided by utilizing 
DGIF’s e-mail and instant 
message solutions that flag 

messages for threatening        
or inappropriate keywords.  
Additionally, DGIF provides 

Westminster, CO, June 14, 
2007 — Digital Info Security 

C o m p a n y  ( D G I F )            
announced today that     

Platinum Productions TV has 
selected the company for a 
second episode on its 

“Business & Beyond” series.  
DGIF will appear on          
the  segment “Rising Stars    

in Internet Security and   
Compliance Issues.”  
 

“Business & Beyond”       
informs business profession-

als about trends and issues 
related to today’s ever-
changing business climate.  

The security segment will focus 
on security issues in corporate 

America, and will educate 
viewers on implementing IT 

solutions for greater security.  
DGIF was chosen for             
the segment based upon its      

IT solutions and expertise        
in compliance issues and      
protecting private data.   
 

DGIF assists businesses of    

any size in meeting compliance 
standards, monitoring commu-
nications and protecting private 

information.  DGIF’s solutions 
enable companies to prepare for 
potential audits or litigation 

PRESS  RELEASE— 

DGIF CHOSEN  FOR  SECOND  “BUSINESS  & BEYOND” SERIES  

*Complete versions of the above press releases, as well as recent releases, can be found at http://www.disecurityco.com/News&Press.shtml 
SAFE HARBOR STATEMENT: This press release contains forward-looking statements within the meaning of the Private Securities Litigation Reform Act of 1995.  Terminology  
such as “anticipate,” “believe,” “estimate,” “may,” “intend,” “expect,” and similar expressions identify such forward-looking statements.    Actual results, performance or     
achievements could differ materially from those contemplated, expressed or implied by the forward-looking statements contained herein.  These forward-looking statements are 

based largely on the expectations of the Company and are subject to a number of risks and uncertainties.  These include, but are not limited to, risks and uncertainties associated 
with: the impact of economic, competitive and other factors affecting the Company and its operations, markets, product, and distributor performance, the impact on the national 
and local economies resulting from terrorist actions, and U.S. actions subsequently, and other factors detailed in reports filed by the Company. 

BlackBerry Hosting, which 
has remote lock, delete and 

restore capabilities in the 
event that a BlackBerry is lost 
or stolen.  
 

Stored in DGIF’s Data     
Center, information is secure 

and easily retrievable. Risks 
such as human error,      

equipment failure and natural    
disasters are mitigated       
because information is stored 

remotely. 
 

The segment will air          
nationally on Fox News and 

in regional markets.*   
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The 2007 NASD Spring       

Securities Conference held in 

Chicago was great exposure for 

DGIF in one of our biggest 

markets, the financial industry.  

With only a handful of vendors, 

the conference housed over 800 

individuals from the financial 

industry consisting of high-level 

decision makers.  DGIF was 

busy the entire time talking to 

individuals about our solutions, 

and the conference has already 

started paying dividends with a 

number of new clients and 

countless prospective clients for 

the future. 

 

The 2007 IT Summit in       

Denver was a great networking 

conference with hundreds of IT 

consultants from around the 

region.  The IT consultants in 

attendance represented a wide 

range of industries from the 

education industry to the   

PRODUCT  UPDATE– DGIF SHOWCASES  PRODUCTS  
AT  SEVERAL  TRADESHOWS  ACROSS  THE  COUNTRY  
Digital Info Security Company 

is proud to announce that     

we have attended three major 

conferences last quarter for 

three of our key target        

markets.  May 22–25 DGIF 

showcased our Email Archiv-

ing and Compliance solution 

along with our RestoreRex™ 

remote backup solution at the 

2007 NASD Spring Securities   

Conference in Chicago, IL.  

May 30 DGIF featured our 

entire line of IT solutions       

at the 2007 IT Summit in  

Denver, CO.  Finally, June 

11–13 we showcased our   

RestoreRex™ remote backup 

solution along with our    

Email Archiving solution at   

the 2007 AICPA Conference 

in Las Vegas, NV.  All of     

the conferences were great       

successes, giving DGIF      

unparalleled exposure to these 

target markets. 

medical  industry.  

DGIF showcased a 

unique line of   

solutions with only 

one other vendor 

showcasing similar 

IT  so lu t i on s .  

DGIF has made a 

number of contacts 

that are interested 

in becoming refer-

ral partners as well 

as a number of 

potential clients in 

the education and medical 

industries. 

 

The 2007 AICPA TECH+ 

Conference in Las Vegas    

was yet again another success 

for DGIF.  With over 1200 

attendees, the conference   

attracted most ly CPAs        

and other accounting firm  

representatives, as well as a 

large number of IT consultants.  

PRESS RELEASE 
 Digital Info Security 

 Company Secures Office 

Space in Singapore 
 

Westminster, CO, June 20, 

2007—Digital Info Security 
Company (DGIF), a world-
class application service     

provider, is pleased to        
announce that it has signed a 
contract for office space in 

Singapore.  The office will be 
its first international office and 

the DGIF Asia-Pacific region 
headquarters.    

 

DGIF is establishing a       

presence in Singapore to    
pursue government entities 

and other interested parties in 
the region who have expressed 
interest in its Magic KeyRing 

Security System™, a joint  
product with CopyTele, Inc. 

that is a unique e-mail          
encryption system.   

 

The Singapore office will     
include a Data Center as       
well as sales and customer   

support. DGIF will offer a   
comprehensive range of IT  

services to clients in the region. 

 

David Goldman, the President 

of DGIF Asia-Pacific, has    
been very successful at creating 
interest in DGIF’s products in 

the region and this is an       
important step in capitalizing 
on that business. “This is          

a significant event in the      
expansion of our presence not 

only in the U.S. but now inter-
nationally,” said James Clark, 
Chairman and CEO of DGIF. 

DGIF Introduces Asia-

Pacific President & CEO 
 

DGIF is excited to introduce 
David G. Goldman, President 
& CEO of DGIF Asia-Pacific. 

 

David is a Senior Professional 
in telecommunications and an 

expert at managing cross-
functional, cross-cultural 

teams and building strategic 
partnerships with a high level 
of ethics.  David has worked in 

the U.S., Asia, Europe and 
South America. David will be 

managing the DGIF Asia-
Pacific headquarters. 

 

Did you know that there         
is a 14-hour time difference   
between Colorado and        

Singapore? If it is 10:01 a.m. 

Shane Caven, Charles States, Margo Clark 

and James Clark represent DGIF at the NASD 

Spring Securities Conference in Chicago. 

The exposure that DGIF   

received from this show was 

monumental. DGIF was    

invited to give a presentation 

about our RestoreRex™    

remote backup solution and 

spoke to over 100 conference 

attendees.  The show has   

already brought in new      

clients, and the future         

opportunities from this show 

are immeasurable. 

DGIF TO  OPEN  ASIA-PACIFIC  OFFICE  IN  S INGAPORE  

on 8/1/07 here, it is 12:01 
a.m. on 8/2/07 in Singapore, 

so as we like to say,         
“They already know what’s 

happening tomorrow while it’s 
still today here.” 

David G. Goldman, President 

and CEO of DGIF Asia-Pacific,   

at DGIF’s new office space and 

Data Center in Singapore. 



Phone: 303-865-8300 
Fax: 303-865-8304 
Toll Free: 866-841-5970 

11030 Circle Point Road, Suite 100 
Westminster, CO 80020 

Stress Free IT Stress Free IT   

Outsourcing Solutions Outsourcing Solutions   

Check us out on the Web: 

www.disecurityco.com 

www.restorerex.com 

Our Secure Data Center has 

the capabi l i ty to handle 

100Mbps of incoming data, 

burstable to 1Gbps and can 

grow with our expanding     

customer needs.  

 

DGIF TODAY — THIRD  QUARTER  UPDATE 

Some of you may have 

been wondering about  

the label “DGIF.” This 

is a new moniker that  

represents our exciting 

progression into the 

Public Market. DGIF   

is actually our stock 

trading symbol, but we 

like what it represents 

to us so much that      

we are referring to   

ourselves by it.  
 

You will see the      

new DGIF and the 

original DISC used 

synonymously for   

Digital Info Security 

Company, which is our 

registered name. We 

are even considering 

officially changing our 

acronym from DISC to 

DGIF permanently.   
 

We welcome your input 

on this idea, and hope 

that you can feel and 

share in our pride. 
 

TRANSFER AGENT 

UPDATE 

Effective August 13, 

2007, our transfer agent 

will have new contact 

information: 

To receive our newsletter electronically,    

contact us at news@disecurityco.com with 

your name, e-mail address and request.   

Integrity Stock Transfer 

3027 E. Sunset Road 

Suite 103 

Las Vegas, NV 89120 

Phone: (702) 317-7757 

Toll Free: 

(877) 317-7757 

Fax: (702) 796-5650  

Email: 

stock@integritynevada.net 


